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Metrostudy: Tampa Builders Focus on First-Time Home Buyers 

(Tampa, FL – July 29, 2009)

“The housing market appears to be bouncing along a ‘sloppy bottom.’ Month-to-month volatility makes it difficult to see a clear direction for the industry,” said Mike Inselmann, president of Metrostudy, a national housing market research firm. “The annualized rate of existing single-family home sales has moved up slightly to 4.2 million for April and May from 4.1 million in the first quarter. As painful as it is to see the high volume of sales of foreclosed homes and short sales in these numbers, it is serving to shrink inventory, a first step in getting the market in balance.”
New-home sales trends are similar to that of existing homes, with the second quarter showing minor improvement. However, reducing inventory is the primary focus of the building industry in all markets across the country. Builders continue to negotiate a minefield of countervailing factors. Tax credits, low interest rates and attractive pricing encourage buyers to act, but the economy and fear of job loss and home price declines give them reason to sit on the sidelines.
“As builders focus on inventory reduction, many markets will be in a much more balanced state by the end of the year, and may face a much improved outlook by January of 2010,” Inselmann said.
Florida continues to deal with significant job losses and reduced in-migration. According to the Bureau of Labor Statistics, during the 12 months ending in June 2009, the state lost 405,200 jobs and posted the second-poorest job performance in the nation. Only California lost more jobs, said Tony Polito, director of Metrostudy’s Tampa Bay division.

The Tampa Metropolitan Statistical Area (MSA), which includes Pasco, Hillsborough, Citrus, Hernando and Pinellas counties, lost 55,400 jobs during the year ending in June 2009. The Tampa MSA began reporting job losses in June 2007, and is currently 17th in the nation in terms of job losses. Tampa’s annual job loss rate was 4.5 percent for the 12 months ending in June 2009.
Statewide, the unemployment rate rose to 10.6 percent during the second quarter of 2009. Tampa’s unemployment rate increased to 11.1 percent, well above the national average of 9.5 percent.  

“The credit markets have improved somewhat since they froze in mid-October 2008. Fortunately, the first-time homebuyer tax credits included in the federal stimulus package have helped to improve demand in the lower price ranges,” Polito said. 

Tampa posted 915 single-family housing starts during the second quarter of 2009. While this is a decrease of 30.3 percent compared to last year’s second-quarter rate of 1,312 units, it is an improvement over the 708 starts recorded during the first quarter. The majority of the increase was in the under-$200,000 price range. During the second quarter of 2009, 492 homes priced below $200,000 were started, compared to 356 homes started in that category during the first quarter of 2009. That represents a 38.2 percent increase. New starts in the $200,000 to $350,000 price range totaled 381, a 20.6 percent increase over the first quarter. Only 43 homes priced above $350,000 were started, compared to 38 in the first quarter. 

The annual starts rate declined 32.3 percent to 3,795 units. Since the market’s peak in the first quarter of 2006 (excluding the volatile condo segment), annual housing starts have declined 83 percent.

Closings totaled 1,100 during the second quarter, 38.9 percent below the 1,801 closings recorded during the second quarter of 2008. The annual closings rate was 5,606 units, 36.8 percent below the annual rate of 8,868 closings reported at the end of the second quarter of last year. Annual closings (excluding condos) have declined 72 percent since the market peaked. 

Metrostudy’s closings figures represent move-ins evidenced by actual signs of occupancy, said Polito, who noted that move-in statistics are a better measure of actual user demand than others, including deed recordings and contract sales, both of which are artificially inflated by speculative purchases.
“Starts and closings are both expected to contract through late 2009,” Polito said. “It will likely be 2010 before we see any positive annual housing starts data; however, positive quarterly housing starts will be the first signal. In addition to a lack of job growth, negative factors affecting the market continue to be competition from foreclosures and buyers’ ability to qualify for mortgages.”
Single-family inventory, which is composed of units under construction, finished vacant units and model homes, totaled 3,980 units at the end of the second quarter of 2009, an 8.5-month supply. Overall housing inventory dropped 31.2 percent compared to June 2008, and under-construction inventory fell by 850 units to 1,327 units.  

One positive trend is the decline in the number of finished vacant units, which has dropped for nine consecutive quarters. Metrostudy uses finished vacant housing inventory as a fundamental indicator to monitor the health of the market. On an annual basis, finished vacant inventory declined 26.9 percent, from 2,940 units in June 2008 to 2,150 units in June 2009. The number of move-ins exceeded completions during the quarter.
However, because of the low closings rate, the months of supply of total finished vacant units remained at 4.6 months, the highest supply level in 10 years.

During the 12 months ending in June 2009, the number of models and finished vacant homes declined by 959 units. The total dropped by 270 units in the second quarter and by 172 in the first quarter.

During the second quarter of 2009, 1,278 lots were delivered to the Tampa market, compared to 696 lots during the second quarter of 2008. Vacant developed lot inventory totaled 31,212 units, compared to the 31,249 lots reported at the end of the second quarter of 2008. Based on the annual starts rate, the total inventory of vacant developed lots represents a 98.7-month supply, an increase of 31.8 months compared to the previous year.
“Despite current economic conditions, there were some positive signs in the local real estate market. Low mortgage rates coupled with the tax credit for first-time home buyers continue to impact the existing-home market,” Polito said. 

The number of home sales tracked through the Multiple Listing Service (MLS) continued to exceed last year’s pace. According to MLS data, sales totaled 13,138 for six months ending in June 2009, which is 13.9 percent higher than the 11,534 sales reported for the same six-month period ending in June 2008. The bottom for the MLS median home price, $122,400, was reached in January 2009. By June 2009, the median MLS home price had climbed to $139,400. 

“Sales activity has returned as prices have fallen back in line with historic averages,” Polito said. “Additionally, the supply of Tampa Bay MLS listings has dropped from a 24.2-month supply in January 2008 to 8.4 months in June 2009.”
The top three market areas, based on annual starts are:

Hillsborough 



2,383

Pasco 





1,032

Hernando
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The top 10 communities in Tampa, ranked by annual new-home starts, are:

South Fork (Hillsborough)


138

K-Bar Ranch (Hillsborough)

138

Oak Creek (Hillsborough)


110

FishHawk Ranch (Hillsborough)

109

Cypress Creek (Hillsborough)

104

Valencia Lakes (Hillsborough) 

  91

Ayersworth Glen (Hillsborough)

  89

Shady Creek Preserve (Hillsborough)
  85

Concord Station (Pasco)


  82

Verandahs (Pasco)   
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About Metrostudy

Metrostudy is the leading provider of primary and secondary market information to the housing industry and related industries nationwide. In addition to providing its own primary housing data collected by a staff of 650, the company is recognized for its consulting expertise on development, marketing and economic issues, and is a key source of research studies evaluating the marketability of residential and commercial real estate projects. Services are offered through an extensive network of offices located in major metropolitan areas throughout the U.S. For more information, visit www.metrostudy.com.

